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        Code         Topic Title                          Hours     Year(s)

____________________________________________________________________________

       (CLF431)      Introduction to Marketing             4.0        2

       (CLF432)      Types of Markets                      2.5        2

                                    TOTAL TIME FOR UNIT =  6.5

____________________________________________________________________________

UNIT GOAL:  Students shall understand the basic functions of the marketing

            process in agriculture.

____________________________________________________________________________

UNIT OBJECTIVES:  Upon completion of this unit, the students will be able

                  to:

1.  Describe key factors in marketing agricultural products.

2.  Describe the importance of grades and standards of agricultural

    products

3.  Explain the philosophy of the "marketing concept."

4.  Understand the reasons the marketing process is referred to as a

    "system."

5.  Describe the following types of markets:  cash, futures (hedging) and

    forward contracting.

6.  Briefly explain how supply and demand can effect price.

7.  Explain the difference between a hedger and a speculator.
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RESOURCES

Farm Credit Services (resources on marketing, management, sales, etc.):  375

    Jackson Street, PO Box 64949, Saint Paul, Minnesota 55164-0949.

    Telephone 612-221-0600.
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